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Ashley Chalmers Real Estate Group consists
of 3 powerhouse women who were all born
and raised in Langley and now raising their
children in the same communities. They all
have deep roots in the Fraser Valley and have
extensive knowledge of the surrounding
cities and neighbourhoods. With an in-depth
understanding of the key features of each
area, we will leverage this knowledge to find
the best property for your unique needs. We
will also use this knowledge to ensure your
home is showcased with all the community

OUR PROMISE TO YOU

« We will never miss a beat - and we are
always available to you.

« We make decisions that act in the best
interest of our clients.

« We always choose to do the right thing
and operate professionally.

has to offer. We believe in creating lifelong
relationships with our clients and ensuring the
process of buying and selling is as stress-free
as possible. Our team has developed systems
for each step of selling and buying to create a
positive experience from the moment we meet
to crossing the finish line and beyond!

You are not just hiring one Realtor; you are
hiring a team! We genuinely care about you
and can’t wait to get started!

« We never settle for less
than extraordinary.

« We love to celebrate the
journey together.
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MEET THE TEAM

ASHLEY CHALMERS

Personal Real Estate Corporation

604.999.4341
ASHLEY@ASHLEYCHALMERSREALESTATE.CA
@ASHLEYCHALMERSREALESTATE

CHELSEA MORRISON

Licensed Realtor

778.908.4345
CHELSEA@ASHLEYCHALMERSREALESTATE.CA

@CHELSEAMORRISON.REALTOR

LORI KUZIK

Licensed Realtor

604.764.7604
LORI@ASHLEYCHALMERSREALESTATE.CA
@LORIKUZIK.REALESTATE
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NEEDS VS, WANTS ASSESSMEN'T

Understanding what is important to you is key to finding the right fit, and part of that journey is
separating your must-have features from your nice-to-have features.

FEATURE NEED WANT WHY?

BEDROOMS
BATHROOMS

PARKING
YARD/OUTDOOR SPACE

PROXIMITY TO SCHOOLS/
DAYCARES

PET FRIENDLY
TARGET NEIGHBOURHOODS

SEPARATE OFFICE SPACE

Remember, we all start somewhere. So if you are a first time home buyer, or moving up, you may not
be able to tick of all of your boxes. This may be a stepping stone, and not your forever home! Keep an
open mind.
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MUST-KNOW REAL ESTATE LINGO

DOWN PAYMENT

The amount of money you are contributing to

the purchase from your own resources (could be
savings/investments, RRSPs, sale proceeds from
another property, a family gift). Generally, between
5% (minimum) and 20% (conventional) to as high
an amount as you'd like.

DEPOSI'T

Typically 5% of the purchase price, this amount is
due on subject removal and is held in trust through

the Buyer's realtor’s brokerage by way of a bank draft.

TERMS & CONDITIONS

This is the “subject-to” section which basically
outlines what you need to confirm before going
ahead with the purchase and can include items
such as and inspection, title search, review of the
property disclosure statement, bank financing,
review of strata documents, etc. Remember that
the terms and conditions are written into a contract
by your realtor to protect you when buying.

SUBJECT REMOVAL

The date when you sign off on any of the terms and
conditions you requested. This can be multiple
dates if you're removing multiple subjects (for
example, one date for financing and another for the

sale of your existing home).

ADJUSTMENT DATE

This is the date that you become responsible for the
property taxes, local and municipal levies, any tenant
rents/damage deposits, and is typically aligned with
the possession date.
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INCLUSIONS

These are any items that are not affixed to the walls
(so generally not included in the sale of the home)
that you want to keep and can include things such as
a hot tub, a special mirror or painting, the appliances,
any specific furniture. Basically, you can request
anything you want here and it's up to the seller to
decide if they're open to including it.

COMPLETION

This is the date that you pay for the home in full and
the date the property is transferred into your name.

POSSESSION

This is the date that you physically take possession of
the property. | will hand you your keys and it's time to

move in.

AGENCY RELATIONSHIP

When working with me you have an ‘agency
relationship’ which means that | work for you and
I'm always acting in your best interest. | provide you
full loyalty, confidentiality, and disclosure to avoid
any conflicts of interest.

PDS

Also known as the ‘Property Disclosure Statement’
this is a document the seller provides to you
disclosing any information about the home that
they are aware of that you might not otherwise see
on an inspection (for example, any known leaks, any
upgrades/renovations without permits, any damage
from wind/fire).



MEET WITH US This is a crucial step in the process so we can get to know you and your family
and understand what is most important to you.

GET A MORTGAGE PRE APPROVAL Why do we need one? First and foremost, to ensure that
you're looking at properties within the right price range. A Pre Approval qualifies you, the borrower,
and can give you both confidence and an ‘edge’ when negotiating. In most cases it also allows you to
lock in a mortgage rate for 120 days and gives you access to the most competitive offers.

TIME TO HOUSE HUNT Let's go Shopping! We will set up private tours to view homes and will
search for the perfect property every step of the way until you find the right one for you

MAKE AN OFFER Our team will take a look at comparable sales to help find the right price
that's both fair and competitive and gives you the most favourable terms (such as completion dates
and subjects) and we will put on our negotiating hat and go to bat for you.

SUBJECTS (AND FIRM UP FINANCING) These are typically put in place for 7-10 business
days to allow sufficient time for the following: a home inspection, a bank appraisal for financing,
review PDS, inquire about home insurence, and if a strata property reviewing the strata minutes and
depreciation report.

SUBJECT REMOVAL AND DEPOSIT DUE Once the subjects are removed the deposit needs
to be delivered within 24 hours to the Seller’'s realtor who will hold the funds in trust. *IMPORTANT TO
REMEMBER* If you're planning on taking funds out of an RRSP or investment account for the deposit
you need to give yourself a window of time for the transaction to be processed, which in many cases
is 3-5 business days but check with your Financial Institution for their guidelines.

MEET WITH YOUR LAWYER/NOTARY The team is happy to make a few recommendations,
however you can choose whomever you'd like to work with for the transaction. Once your offer is
accepted and subjects are removed it's best to call around to a few offices to get quotes for services.
*IMPORTANT TO REMEMBER* Some banks and credit unions have a specific approved lawyer’s list
for their mortgage paperwork, so check with your broker first before committing to an office. You
generally meet with the lawyer/notary a week to two weeks before your completion date, and it is at
this time that you bring them the remaining funds for the down payment along with closing costs.

COMPLETION This is the date that the mortgage transaction closes and funds are exchanged
between the Buyer's lawyer and Seller’s lawyer. *IMPORTANT TO REMEMBER* This is also the date that
title (ownership) of the property changes hands, so you'll want to ensure that your Home Insurance
Policy is active at 12:01am on this date.

POSSESSION Time to Move in! There’s nothing left to do now but grab the keys from the team
and start to unpack. Welcome Home!

ASHLEY CHALMERS | BUYER'S GUIDE 6



CLOSING COST CHECK LIST

7

Down Payment $

« Canrange from 5% $500,00 or less, 10%
$501,000-$999,999, 20% over TM.

« Remember, your deposit is different than
your down payment. The deposit is typically
5% of the purchase price and forms part of
your down payment.

Property TransferTax$

o 1% on the first $200,000.

« 2% on the portion of the fair market value
greater than $200,000 and up to and
including $200,000,000.

« 3% on the portion of the fair market value
greater than $2,000,000, and if the property
is residential, a further 2% on the portion
of the fair market value greater than
$3,000,000.

«  *First Time buyers exemption available.

« No PTT for homes that are your principal
residence under $500,000 and partial
exemption up to $550,000.

« No PTT on primary residence for new
developments up to $750,000.

GST (if applicable) $

« NET GST rebates are available in some
circumstances.

Legal Costs $1500+

Sample costs are: actual legal fees, title filling,
mortgage filing, insurance binder, form A
certificate, strata costs adjustments, out of
pocket expenses, etc.

Interest Adjustment

This is the interest you will pay for receiving your
mortgage money before the official start of your
mortgage (eg. if your “completion” were on the
23rd of a 30 day month, your adjusmtent would
be 7 days interest).
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O Property Value Appraisal $300-
$400 (Included if CMHC/Genworth insured)

O Property Tax Adjustment

Most manicipal taxes are paid for the calendar
year on July 1st.

« Ifyou purchase a property before July 1st,
the seller will be paying you for the days they
owned the home after July 1st, and you will
pay the city.

« Ifyou purchase a property after July 1st, the
seller will have already paid the city and you
will pay the seller for the days you own the
property up to December 1st.

O Property Condition Inspection
$500-600 est.

O Property Survey Certificate $20

«  Survey certificate in lieu of survey (if
required)
« (Not required if condo or townhouse)

O Title Insurance $175

An insurance policy that protects residential or
commercial property owners and their lenders
against losses related to the property’s title or
ownership.

O Property Insurance

This cost can range, please contact us for a
recommendation to a trusted insurance agent.

Closing costs should be discussed with your mortgage
broker. The above closing cost checklist was kindly
provided by the Thrive Mortgage Co.



HOME SHOPPING LIST TIPS

Keep an open mind - things like paint and
flooring are easy to change.

Pictures on the internet can be deceiving - ever
been catfished by an MLS? | know the feeling,
and nothing beats seeing the property with your
own eyes.

Know the market (or work with a Realtor like
me who does). It could be the most beautiful
house in the world but if the neighbourhood
and services don't tick any of your boxes then it
might not matter. Sometimes the worst house in
the best neighbourhood is the way to go.

Narrow down your needs vs. wants, including
desired neighbourhoods.

A few things to keep in mind when searching for that dream property:

Visit the neighbourhood multiple times - drive by
in the morning and evening, and on weekends to
see how things operate at different times (noise
levels, traffic flow, parking, etc.).

Chat with the neighbours/tenants if you can -
this is a tried and true method to get an honest,
unbiased and realistic perspective on the
neighbourhood.

Review real estate documents in advance
(such as the Purchase Contract, PDS) and ask
any questions up front so you're ready to move
quickly come offer time.

Have kids? Consider the school catchments and
accessibility to them.

MOVE-IN READY SHEET

You’'ve made it through steps 1 through 7 and now it’s time to prepare for your
completion and possession dates. Below is a final checklist of items to consider

before move-in day!

O Book Lawyer/Notary appointment to sign
paperwork

O Obtain Property/Home Insurance (set for
12:01 on completion date)

O Book the Elevator through the Property
Management Company (for strata
properties, may be subject to a fee)

Book the Moving Company/U-Haul

Set up/transfer Hydro/Fortis accounts for
the new property

Set up/transfer Cable/Internet accounts for
the new property

Mail Forwarding through Canada Post
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ADVICE FOR NEW DEVELOPMENTS

Considering a new development is a great way to get
into the market while potentially giving you more time to
prepare for a move. It'simportant to remember however
that not all developments are created equally, and what
you're viewing is the dressed-up version of what you'll
get as an end product, so it needs to still meet your
needs with all of the bells and whistles stripped away.
I've included below a few things to keep in mind when
walking through these show homes:

« Have a clear understanding of what you are getting
- what in the show suite is included and what is
considered an upgrade or add-on. That wine fridge,
granite countertop and engineered hardwood floor
might be what initially catches your eye but if they're
not part of the package then that all-in purchase
price could seriously start sneaking up on you.

« Understand your GST obligation. In BC there is
a GST exemption for new homes priced under
$350,000 and partial exemption between $350,000
- $450,000, however this only applies to owner-
occupied properties, so if you're looking to rent the
unit out, or it's over $450,000, expect to pay the 5%.

« Who is the developer and what is their track record?

Consider looking at other recent projects they've
completed in the last 5 years.
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Look at nearby projects in the area and what they've
sold for. How is the upkeep on the buildings?
What about traffic congestion? If considering an
investment property, with my help we can research
vacancy rates in the surrounding area.

What future amenities are planned for the area
(i.,e, transit, schools, community centres, retail
developments)?Isitanareaofgrowth, of revitalization
or a mature/established neighbourhood?

What items might we be able to negotiate? It could
be upgrades, price, or potentially even terms and
conditions like the deposit schedule and dates.

How will potential constructions delays impact you?
In BC is quite common to see completion delays of
3-6 months if not longer (in some cases these delays
can span out a year). Understand the developer's
commitments around these dates so you can have
a contingency plan if needed.

When you move in, more times than not it won't
be “perfect”. Usually the developer will have to have
trades come in to fix things once you've moved in.



THERE IS NOTHING THAT WE
LOVE MORE THAN HAPPY CLIENTS!

Here are a few shared experiences to help highlight what working with us will be like.

Ashley was very knowledgeablein all the locations we were interested
in and effortlessly drove to various different listings. She is efficient,
intelligent and is very personable with an engaging personality.
Ashley is a highly attentive agent, we felt like we were her only
clients, although we knew that this was not the case. She was always
available to answer any questions and address any concerns that
we may have had. She always returned phone and emails the same
day. It gives me great pleasure to recommend Ashley Chalmers to
anyone looking to buy or sell a home.

Ashleyisanoutstanding realtor. As both buying and selling agent, Ashley
guided the process with skill and confidence, managed the details,
made stellar observations and recommendations, and ultimately got
us outstanding deals on both our sale and purchase. She really listened
to what we wanted but wasn't afraid to be clear about the realities that
we faced. Her service didn’t end after possession of our new home - she
continued to represent us well as we worked through hiccups in the
first few weeks in our new home. We had high expectations for our
realtor, and Ashley exceeded them all.

We first listed our house two years ago and went through the
emotional ups and downs of trying to sell and buy, however we could
not find the right house to suit all of our needs. We decided to try
again this spring, this time everything work out. Ashley was behind
us all they way through thick and thin. She was at every showing and
answered every call. We really appreciate Ashley for her power of
negotiation and competitive attitude. Thank you Ashley for all your
hard work and dedication!

FOLLOW ME ON INSTAGRAM: @ASHLEYCHALMERSREALESTATE
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INDEPENDENTLY OWNED AND OPERATED, BROKER

This communication is not intended to cause or induce breach of an existing
agency agreement. Not intended to solicit buyers or sellers under contract.



